Entrepreneurs’ Network of Michigan

invites you to experience



Star Theatre, 25333 W. 12 Mile Road ∙ Southfield, MI 48034 (2 blocks west of Telegraph)
Wednesday, March 15, 2006
1:30 pm - 4:00 pm OR 7:00 pm - 9:30 pm
CREATING CUSTOMERS FOR LIFE
How to Develop New Business from Your Existing & Prospective Clients 
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• 
HOW TO ASK THE MOST IMPORTANT QUESTIONS AT THE RIGHT TIME
• 
TURN YOUR CUSTOMERS INTO WALKING TESTIMONIALS
• 
RECEIVE HIGH QUALITY, HONEST ANSWERS TO YOUR QUESTIONS
• 
CREATE AN EVIDENCE MANUAL THAT QUICKLY BUILDS YOUR CREDIBILITY
• 
STRENGTHEN RELATIONSHIPS BY SUPPORTING PEOPLE'S ALIVENESS
• 
AND MUCH MORE...
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Most of us have been taught to ask questions during the sales process, yet few of us have a systematic approach to this critical factor. The quality of the questions you ask directly determines the quantity of the clients you attract. Among the many skills taught in this program, you'll learn some of the most effective questions for developing stronger relationships and closing more business, faster than ever before. In addition, you'll walk away with dozens of ideas and strategies for not only building, but maintaining relationships for the rest of your career. And all of this is brought to you by one of our most requested speakers ever, Michael Wickett. He has received many accolades for his speaking excellence, and is consistently rated as one of the best on the circuit. Be sure to attend this powerful session! 

Michael Wickett ∙ Wednesday, March 15, 2006

Entrepreneurs’ Network Special Pricing ~ $69



Choose a Session:       
    1:30 pm - 4:00 pm                7:00 pm - 9:30 pm
Enclosed is Check or Money Order made payable to:

Entrepreneurs’ Network of Michigan
6151 Cochise
West Bloomfield, MI  48322
1-888-489-8980 or fax 1-248-626-1215
